
Getting PAID With Your Language Skills!  
I use all of the tips and suggestions that Errol offered to run my own work from home business! 
 

Frances, Multicultural Educator 
Discovering The World Through My Son’s Eyes 

 
I owe the knowledge in this chapter to the BIPOC creatives that let me network, 
interview, and work with them. From full-time translators to freelance language 
instructors, each and every lingopreneur stands out in their own unique way.  
 
 
But what’s the difference between someone who is getting paid to use their language 
skills and someone who isn’t? What takes someone from amateur to professional?  
 
 
Every PAID lingproeneur has optimized at least two or more of these components:  
 

PORTFOLIO 
 

ATTENTION 
 

INVESTMENT 
 

DOMAIN 
 

In fact, I touched on monetizing your language skills in my blog post on making money 
as a multilingual. I’ve also talked about banking off your writing skills in this post on 
guest blogging.  

 
With this chapter, however, I’m going to dive a little deeper about not just using your 
language skills but developing business skills.  

 
Be sure to read through to the end because I’ve included a bonus:  

 
FREE cold emailing and cold messaging templates! There’s also some advice on 
money-making email etiquette.  
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A $350 value...free!  

 
So what does cold messaging have to do with using your language or business skills?  
 
Cold messaging is a great way to build rapport. You don’t have to use these templates 
word for word, but I want to give you the confidence to start communicating 
effectively as a lingopreneur.  
 
Secondly, there’s a dire need for more representation for Black businesses in every 
industry.  
 
If this can help you get you even one step in the right direction, then I’m happy to 
share my knowledge and experience!  
 
From here on out, I will refer to anyone who pays you for your services as a client. 
Anyone who pays for your product is part of your community, they are not just a 
customer.  
 
I will also be referring to you as a lingopreneur! The work that you put into giving 
yourself an online presence will be considered  your brand. This is what will set you 
apart from the competition.  
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I. Your Portfolio  
If you have a website, having a portfolio is a must. This can be under your About 
Me section or it can be a page all on its own. While your portfolio may not start 
attracting clients right away, it is a good idea to have this on your website if and 
when you start pitching to businesses.  

What should your portfolio look like?  

On the right I have attached a snapshot of my portfolio page. It did not always 
look this way. I started out with only 1 published blog post! Now I have several but 
they’re not all in my portfolio.  

 

Why?  

 

Think quality over quantity. Portfolios with 3-5 pieces look much better than 20 
random documents thrown together!  

 

Your portfolio is a mere glance at your entrepreneur journey. It’s not enough to have a 
portfolio. You have to get the right eyes on it. We’ll talk more about this later on.  
 

What if I don’t have anything to put in my portfolio?   

At first, my portfolio was filled with self-published blog posts and writing from my 
Japanese language classes.   

 

And guess what? That was enough to land me one of my first PAID blogging gigs!  

 

Do not hesitate to translate some of your own writing or use your own original content 
for your portfolio. 

 

Take a moment to go through your Google drive, your laptop files, your emails, and 
basically anything you can think of to find work that you’ve created. This can include 
videos, artwork, you name it.  
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Also, look at the portfolios of other translators and bloggers to give you some ideas.  

 

Now, how do we get potential clients and community members to view your portfolio?   

 

II. Attention 
Getting attention to your brand requires strategic marketing.  

 

You may have already heard this word a lot but what does it really mean?  

 

Marketing is an umbrella term. It encompasses the many different ways you can draw 
eyes to your content, services, or products. Communications, sales, and promotions 
are related but they’re not all the same.  

 

You do not have to hold a degree in marketing in order to market yourself well. While 
a background in marketing certainly helps, experience and execution is one of the 
best ways to build your marketing expertise!  

 

What many lingopreneurs may not realize is that they already have an intuitive grasp 
of marketing! If you’ve ever connected with other language learners or done 
something to build your brand, you’re already marketing.  

 

Your marketing campaign may need tweaking if you’re not properly promoting 
services or products on the right channels. It may also need improvement if your sales 
funnels aren’t bringing enough conversions.  

 

A sales funnel is the process where someone goes from scrolling through your content 
to subscribing to your content.  

 

We all know how services offer monthly or yearly subscriptions, like Netflix, Adobe, 
etc. 
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Think about the subscriptions for which you currently pay. What kind of value are 
those services or products offering you? Why would you go with that brand instead of 
a competitor brand?  

 

One answer is this: when you know, like, and trust a brand enough, that brand can 
successfully convert you into a happily paying member of their community. Once you 
start doing this with clients and your own community, you can refer to this as a 
conversion.  

 

Getting PAID is about so much more than making a sale. As a lingopreneur, you want 
to work with clients or communities that appreciate the value that you have to offer. 
Occasionally you may do a one-off project to get the bills paid—I’m not here to 
judge!— but I always advocate for finding meaningful business relationships.  

 

As with dating, you can’t start a relationship if you can’t grab someone’s attention. 
Let’s get into the different ways you can make your language skills look attractive.  

 

Inbound marketing 

Your content, such as a blog post, social media post, or any other form of original 
content, attracts attention. This does not include ads or pitches.  

 

An example of some inbound marketing that I’ve used for my business:  

 

● Offering free blog audits on social media (the people who like my posts = 
prospective clients)  

● About Me posts that share my experience and expertise as a translator or 
language learner 

● Blog posts with CTA (call to actions) that offer free consultations for BIPOC 
women in business 

 

Obviously just posting content like this out there once isn’t going to lead to a 
conversion. 

 

It’s important to understand that not everybody is hooked on what you’re offering 
right away. You have to continue to show off your value so people can understand your 

Melanintro to Languages| 7: Getting PAID to Use Your Language Skills| Page 5 



worth.  It takes some consistency, which isn’t easy. But who said that running your 
business was easy?!  

 

Let’s say that you’ve discovered this amazing, innovative way to learn Korean. Anybody 
who’s anybody can benefit from signing up for your amazing program. You’ve invested 
hours into perfecting a product that you know your audience is just going to love.  

 

But then no one makes a purchase. A couple people look at it. Some even give it a like. 
Unfortunately, likes are free. It don’t cost a thang to give someone a like on social 
media and if it did, people would be giving them out less often!  

 

You don’t want to discover that nobody is interested in your service or product the day 
of your big launch!  

 

You have to give yourself time to create an effective marketing plan that’s going to 
build hype. This is why movies have trailers. This is why people can pre-order books. 
There are so many ways to make sure that your audience is going to love your creation 
just as much as you do!   
 

If your product or service has already launched, that’s ok too. It’s never too late to 
revamp a marketing strategy. Some lingopreneurs are solopreneurs, meaning that we 
have to wear several hats—customer service, accounting, marketing, human 
resources, and then some! But there’s another very important role that we have to 
play. And that’s outreach.  

 

Outbound marketing  

Ads, cold pitches, and cold messages are ways to interrupt. This puts you right in front 
of your audience—unless they ignore you, which is bound to happen so don’t let 
rejection stop you! 

 

When used effectively, this form of marketing can help you enter a new industry, drum 
up extra business, and so much more.  

 

I knew almost nothing about copywriting when I started pitching companies. I just 
knew that I had a love for learning languages and writing stories! Turns out you don’t 
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need a ton of experience, just the ability to pitch your services or products in a way 
that will really impress your prospective clients or community.  

 

Remember those cold email templates that I mentioned? A simple, well thought-out 
email or message optimized with the proper wording can earn you ca$h.  

 

In the cold messaging templates that I’ve provided, you’ll notice that my messaging is 
not self-centric. It starts off talking about the company or client with whom you want 
to work.  

 

It’s about you...but not really.  

 

You can change some of the wording depending on the type of audience that aligns 
with your business.  

 

Skip the Applications, Get to Negotiations 

 

Alright, you’ve spent months curating awesome content for your social media or blog. 
You’re sending out project proposals every day to prospects. You’ve even had people 
slide into your DMs with inquiries!  

 

But you’re getting no response or your discovery calls are turning up with rejections. 
“No thanks,  I can do it myself!” or “You’re charging how much!?” Or the dreaded left on 
seen/read.  

 

Do you want to know a technique that can bypass filling out applications and scouting 
the internet for low paying freelance jobs?  

 

A strategy that can take you to the next level with your business?  

 

Y’all can’t hear me! I said Are. You. Ready? 
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The secret is NETWORKING.  

 

Having connections is extremely important. It’s the difference between applying for a 
job that you’re never going to hear back from and getting $1K+ in freelance work just 
by mentioning the name of someone you know (yes, this has happened to me!)  

 

Make time to network with people in your niche but don’t forget to continue to 
optimize your other marketing methods. It’s a lot of work, I know.  

 

And you might be wondering just how much  work this is all exactly.  

 

III. Investment   
Normally the word investment would make you think of money but I also want to talk 
about time.  
 
 
You already spend time boosting your language skills, thinking of new ideas for your 
language business, and binge-watching Issa Rae’s Insecure (No? Just me then? Ok…).  
 
 
Running your own language business takes patience and time. If you’re not familiar 
with how to draft proposals, sign contracts, process invoices, and schedule 
consultations, there’s a bit of a learning curve.  
 
 
What do start-up costs look like?  
 
 
In terms of time, I can say that it can easily take anywhere from one to two hours just 
to set up your website if you don’t already have one. That’s because you’ll want to take 
into consideration your logo, website name, etc.  
 
 
Not to mention the time it will take you to find your niche. This is your speciality. Your 
bomb-diggity. Yes, you can have several, but that will mean more things to manage. As 
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a lingopreneur, you must consider if some investments will really have a return on 
investment (ROI).  
 
 
For example, spending $100 on a website may seem daunting at first...but if having 
that website is a part of a marketing strategy that led you to a $1K contract with a 
client, then you could argue that getting a website was worth the risk (again, this is 
what happened to me)!  
 
 
However, I was never mindful about tracking my time when I first started my 
business. I obsessed over small details like my brand colors and my site’s font type. In 
retrospect, I lost many precious hours that I could have spent on networking or taking 
an online course.  
 
 
Know that you can outsource some of these things. Just because you can design your 
own website or spend hours writing copy for a sales page doesn’t mean that you 
should.  
 
 
As far as costs go, keep in mind that a good course on marketing, blogging, or even 
translation can start at $300. Most programs do offer payment plans.  
 
 
I bought my first marketing course with the money that I got from an income 
assistance program. I can proudly say that I no longer rely on that program to be able 
to take care of my family.  
 
 
Regardless of the price you pay for a program, carefully review the instructor’s sales 
page. Are there trustworthy testimonials? Do you know, like, and trust this instructor?  
 
 
These are the same things your clients and customers will be thinking before they 
make an investment in you.  
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Don’t end up making an impulse purchase that you’re going to regret later. You 
wouldn’t buy a $500 shirt without trying it on first, would you?   
 
 
Translation is a different game. There are courses and books out there on how to run a 
translation business, but I’ve yet to see much written by Black lingopreneurs. It also 
depends on your language pair!  
 
 
Most of the time I’ve invested in translation work has been with filling out 
applications, reaching out to translation agencies, and competing in translation 
competitions. 
 
 
The ROI on these investments aren’t immediate, hence why I’ve had better luck with 
the copywriting/marketing side of my business. Still, I’ve gotten translation projects 
through my copywriting work, so don’t feel like all niches are mutually exclusive! You 
never know where your connections can take you, so always make a plan to be 
connecting with other lingopreneurs!  
 
  
Can I run my side business while I’m a full-time employee?  
 
Yes. In fact, I recommend you transition into full-time freelancing with a plan.  
 
 
I did not.  
 
 
Fed up with my job, I walked off without a single clue about how I was going to use my 
language skills to take care of my family. My husband was working two (sometimes 
three) jobs to keep us afloat.  
 
 
The marketing course that I invested in (Killer Cold Emailing by Jorden Makelle) 
introduced me to cold emailing, which changed the trajectory of my business...and my 
life!  
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In light of recent events (i.e. humans not being able to play nice with each other), I’ve 
found my own words for reaching out to small businesses that align with my views on 
anti-racism and social justice.  
 
 
Most importantly, I can gladly turn away people who expect me to work for free or 
walk away from people who say that my services are “too expensive.”  
 
 
You can sell anything if you market yourself properly. If you’re not sure how to run a 
business, invest some money and time into setting up the proper systems. You got this. 
If I could do it, I know that you can. Taking the time to read this chapter is already an 
example of an investment that you’re making towards being a successful 
entrepreneur. 
 

IV. Domain 
Lastly, I want to talk about having your own domain. This part is big.  

 

Having your own website puts you in control of your business brand!  

 

I’ve written a step-by-step guide about how to start your own website  if you do not 
have one. In this post, I also explain the difference between a website and a blog.  

 

Another reason why having your own domain is important is because it will make you 
look that much more legit when you start reaching out to prospective clients and 
communities.  

 

I want to note that not all the magic should be happening in your cold emails. You will 
want to attach your website to your social media posts and DMs. It shouldn’t be an 
afterthought. You’re paying good money to have your website running.  Make your 
website work for you, not the other way around!  
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Got all that? Ok. Breathe!  

 

As I said, none of this stuff starts working overnight. In fact, I’ve had to overhaul my 
site quite a few times before I realized that there was absolutely nothing wrong with it. 
The problem was how I was utilizing my site to grow my business.  

 

So I challenge you to do one thing differently this week. Go around your home or the 
apps on your phone and list the names of brands that you absolutely adore. If you’re 
not already on LinkedIn, get on there!  

 

Search for the marketing directors and CEOs behind those brands that you’ve listed. 
Make a spreadsheet or a list and go out of your way to cold email the people on that 
list.  

 

Your LinkedIn profile can also let them know that you’re available for freelance work!  

 

As we head into the end of this chapter, I hope that you’ll open a new chapter in your 
journey as a lingopreneur. I preach about languages and entrepreneurship all the time 
on my Instagram, so you know where to find me! 
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COLD MESSAGE OR COLD EMAIL #1
Subject: Content Strategy For [Company Name]
Hi [First name],

I hope this message finds you well. I follow [company name]'s blog or social media and
I love [what resonates with you]. 

I'm reaching out to introduce myself. I'm a copywriter/blogger who specializes in [your
niche]. For over [number of years], I've written content for companies like [name one
or two companies you've worked with previously*]. I help businesses like [company
name] with blog posts, newsletters, content marketing, and more. 

You can view my work here [link to portfolio].

IF YOU DON'T HAVE THEIR EMAIL: 

Would it be all right if I sent a proposal your way? 

IF YOU DO HAVE THEIR EMAIL: 

Do you have some time this week [link to your calendar] to discuss a content strategy? 

Be safe, 
[PHOTO OF YOURSELF] YOUR NAME (PRONOUNS & PRONUNCIATION) 
TITLE
PHONE
WEBSITE
EMAIL
(if via email) SOCIAL MEDIA BUTTONS 

*If no experience, link to blog posts that you have written on your own website
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FOLLOW UP COLD MESSAGE OR COLD EMAIL #2

Subject: Follow Up on Content Strategy for [Company Name]
Hi [First name],

I'm following up on a message/email that I sent last week regarding [company's]
marketing strategy. 

[Company name] can reach [company's target audience] with a strategic content
marketing plan! I'd love to not only help but make [company] stand out in the [niche]
industry. You can view some of my past work with companies like  companies you've
worked with here [link to portfolio]. 

IF YOU DON'T HAVE THEIR EMAIL: 

If you're still interested, where could I send a proposal? 

IF YOU DO HAVE THEIR EMAIL: 

Do you have some time this/next week [link to your calendar] to discuss a content
strategy? 

Be safe, 
[PHOTO OF YOURSELF] YOUR NAME (PRONOUNS & PRONUNCIATION) 
TITLE
PHONE
WEBSITE
EMAIL
(if via email) SOCIAL MEDIA BUTTONS 
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Asking for Kind Words/Testimonials

Subject: Kind Words for [Writing, Translation, Etc.] Project

Hi [First name],

I hope you're doing well during these trying times. 

I just wanted to say how great it was getting the chance to work with you on [name and
details of project]. 

I'm reaching out to you for some kind words regarding the work that we did together. 
If it's OK, I'd like to use your picture and some words for a testimonial to go on my
website.  

Would you be willing to write a testimonial and help my business grow? 

Thank you and be safe, 

[PHOTO OF YOURSELF] YOUR NAME (PRONOUNS & PRONUNCIATION) 
TITLE
PHONE
WEBSITE
EMAIL
(if via email) SOCIAL MEDIA BUTTONS 
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Resources for Money-Making Email Etiquette

Set up your own domain in Gmail!

https://www.doteasy.com/domain-email-and-website-hosting-
articles/importing-your-domain-email-account-into-your-gmail-
account

Make it personable—get a face for your email avatar! 

https://utechpia.com/how-to-add-an-email-profile-picture-to-any-
domain-email-address/

Get a real email signature!*
https://www.mail-signatures.com/signature-generator/

*You'll have to upload the photo that you want to use to an image host (like Google
drive) and grab the public URL from there.

This was the first email

signature I ever used! 

Don't laugh— it helped me

get PAID $1K+
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